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What’s Not to Like?
The private lending space offers
benefits to lenders and borrowers, alike.
by Robert “Bobby” Montagne
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both accredited and non-accredited investors.
Though a Regulation A+ offering does require
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Over the last several
years, there has
been extraordinary
interest in private
lending, as it has
proven to be both
profitable and—
on a risk-adjusted
basis with proper
underwriting and due
diligence—secure.”

loans, thereby increasing liquidity and efficiency in the private lending market. Surely,
another sign of a maturing space.

Billions in Untapped Potential
Before becoming a private money lender,
Walnut Street renovated and flipped nearly

Social Responsibility
The money may be hard, but it isn’t mean.
In fact, hard money lending promotes social
responsibility in several ways:

contacts, know the local players and understand who has the ultimate power to make or
break your project. Walnut Street Finance also
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• Human potential can be unleashed
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40 PRIVATE LENDER

ABOUT THE AUTHOR

first-hand this enormous potential
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now funds renovation projects in DC, VA, MD and DE.

